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SAAY GLOIETTOSTI 


Servel Jackpot Campaign 


Texas Utility Slams A Homer! 


780 points over qualification in first 15 


days of campaign 


27,520 points over qualification and leading 
over 100 participating companies as 


contest enters final month 


169 sales to employees (over 10%)! 
100% participation by 1,500 employees 


2,537 employee-initiated sales demonstra- 


tions 


228 sales resulting from sales demonstra- 


tions 


154 sales in salesmen’s contest (twice as 
many as in same period last year ) 





TOTAL OF 490 SERVEL SALES from promotion, May 1, through July 31 


e When Duncan Menzies, president of Servel, Inc., said, 
“We are up to bat for the last time...” Southern Union Gas 
Company took him at his word. As the August 17 AGA-Servel 
JACKPOT Sales Campaign bulletin shows, the 1500-man 
Southern Union team has stepped into the batter’s box and 
clobbered a grand slam home run. 

Southern Union loaded the bases with three sales-potent 
campaigns. Advance preparation and perfect co-ordination 
catapulted them into first place in the first report period. 
Enthusiasm, equal to the World Series fever, sustained their 
drive and increased their lead over a field of first division 
utility companies. 

“Southern Union’s sales program for Servel Gas Refriger- 
ators,” says Duncan C. Menzies, Servel president, “is one of 
the finest I’ve ever seen.” 

“It is no wonder,” says Menzies, “that Southern Union’s 
gas refrigerator sales for the first seven months of this year 
have increased 107% over a similar period last year. They 
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are to be congratulated on their fine showing. 

“Because of their efforts and those of other gas companies 
and Servel distributors, sales of Servel refrigerators for the 
three-month period ending July were 34% higher than a 
like period a year ago. And Servel sales for July were 59% 
higher than a year ago.” 

The overall advertising and publicity campaign was di- 
rected by Mrs. Alta Ewalt Evans, director of advertising, 
publicity, and publications. All creative work on promo- 
tional materials was done by Miss Betty Whitlock, advertis- 
ing manager, Mrs. Maurine Terry, advertising supervisor, 
and Mrs. Janie Lutkus, publications supervisor. The company 
does not employ an agency. 

Allen Schrodt, merchandise sales coordinator, directed em- 
ployee and salesmen’s sales contests. 

Virtually every proved element for successful merchan- 
dising promotion was used. Details of advance preparation, 
coordination, and timing are shown in accompanying pictures. 
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Three White Bears... 


Consumer Promotion theme loaded with appeal 


Buy today -take FIVE YEARS to pay / 


Main promotion objective was to build 


centra st on floor dis- 2 YSitie DEFER >< 
play; ended up by building entire cam- 2 REFRIGERATORS 


paign around it. Through the display, 
they used “underhanded” method of 
appealing to the kiddies, urging Mother 
to bring them in and see three white 
bears from Ice-Maker Land, enjoy free 
frozen lemonade, get Kiddy Color 
Book and Ice-Maker recipe books. Ice 
circles stand out on display, in 3-D 
fashion, creating the illusion that they 
are falling from Ice-Maker to bear’s ice 
bucket. Bears’ ice-bucket, tea glass, 
skates are real, adding realism to ani- 
mated effect. Window banners, door 
hangers, and gas service bills all called 
attention to the event. 





Heavy newspaper schedule opened with full page ad. Retail 
format stressed terms and product features. Slug of three bears 
with an invitation to see special display and receive give-aways 
was inserted in all nine ads. 








Sales fo Employees Campaign... 
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Three pamphlets were sent to em- 
ployees, the first stressing Ice-Maker 
advantages, followed by one reminding 
employees how much they could save, 
and a third reminding them to take ad- 
vantage of special offer before it was 
too late! Congratulatory letters to new 
owners concluded the employee cam- 
paign. Letter said “... while you are 
still basking in the glow of proud new 
ownership, why not invite your friends 
to stop by Southern Union’s sales floor 
to see the new Servel?” 
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Ice-Maker recipe booklet presents “cool ideas for easy sum- 
Three white bears in Kiddy Color Book tell the story of Servel mer serving” and was developed by Southern Union’s adver- 
Automatic Ice-Maker. Colors were coordinated in all promo-__ tising department. Warm grey, shocking pink, and jet black 
tion material. Copy was kept general, with no mention of colors in abstract illustration produced high-fashion appear- 
special terms, so that materials can be used throughout the ance. Booklet also included personal beauty tips and unique 
year and in future promotions. homemaking hints possible with Servel ice-circles. Back cover 
pages were devoted to product sales features. 




















Television commercials opened with 
three bears singing “Three little bears 
are we, just as happy as can be! Sum- 
mer’s here but we don’t care—” Then 
a booming base bear-voice sings “We've 
got ice cubes everywhere!” Two-voice 
recorded radio spots had county-fair 
theme with carnival side show barker 
shouting story of the colossal, stu- 
pendous Servel. Barker also pitched 
invitation to get free lemonade and 
see amazing automatic Ice-Maker. 


seen 








May 1 to May 31 





On the belief that employee enthusi- 
| asm, generated by owning a Servel, 
ing would naturally emanate to the public, 


cer 














ve, an employee campaign was run the 

ad- month preceding the general public 

vas campaign. Colorful, clever posters on 

ead employee bulletin boards emphasized SPECIAL EMPLOYEE PRICE 
ae $255.95 savings. —> 
are FREE INSTALLATION 

ew 

ids NO DOWN PAYMENT 

or 


FIVE YEARS TO PAY 
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Employee Demonstration Campaign 


June 1 to July 15 


Employee magazine stories and sales bulletins kindled 
interest and competitive spirit. All promotion material 
tied-in with catchy consumer “Three White Bears from 
Ice-Maker Land” theme. Cash prizes sparked the contest 
for employees not in the sales department. Invitations to 
a Servel demonstration were supplied, to be signed and 
mailed by employees. At the end of the campaign, em- 
ployees responsible for the most demonstrations in each 
of 9 districts received $50 first prize, $35 second prize, 
and $25 third prize. 


You'll JUMP with JOY 
when you see 


The New 1955 Servel 


“tenet AS 
The features of the new 1955 Servel gas 
refrigerator are so wonderful that even the 
businest homemaker will feel like jumping 
rope with the youngsters. 

From the mths x Ice-Maker unit, all 
the way down to the Dew-action crisper 
drawers, the new gas Servel’s a home- 
maker’s dream come true! 

The first wonderful feature youll want 
to look at when you go to see the Servel is 
the fabulous Ice-Maker unit. With the Ice- 
Maker, you'll never again have to fill or 
spill another ice tray. All you have to do 
is reach into the ice backet and help your- 
self to as many ice cubes as you need. The 
Ice-Maker refills the basket automatically 
and keeps it filled all the time. This year 
the Servel’s ice circles are larger than ever 
before and “air-dried” to minimize sticking. 


Of course, a very important feature of 
the gas Servel is the silent absorption sys- 
tem that makes refrigeration possible with 
no moving parts at all —that means that 
there are no moving parts to wear out 
and replace. 

And don’t forget that wonderful warranty 
that goes with every gas Servel refrigerator. 
Your refrigerator is guaranteed for ten full 
years, one year on the complete refrigerator 
and nine additional years on the refrigera- 
tion unit. This guarantee is twice as long 
as that offered by any other refrigerator 
manufacturer in the country. 

The gas Servel refrigerator is a classic 
example of the quality and advanced engi- 
neering you find in appliances in the gas 
industry. It’s a product we can all point to 
with justifiable pride. 


next feature that will catch your eye 
is the decorator designed cabinet interior 
of ice-blue porcelain with gold accents. 
This year’s model also has deeper shelves 
to hold larger bottles and food packages, 
non-breakable vegetable freshners of flex- 
ible plastic. 

And fulfilling the homemaker's dream for 
convenience are the new style roll-out 
— which are also adjustable up and 

own. 











21 Gas Utilities Qualify 
In AGA-Servel Contest 


Twenty-one gas utilities have 
gone “over the top” in the annual 
Gas Refrigerator Sales Campaign, 
sponsored jointly by American Gas 
Association and Servel, Inc. 


Campaign for Salesmen 
June 1 to September 15 








f) B79 f). 


atin) qe inelbe g Ly Fa Awards to winning companies 

: v at He = Sra and sales managers will be made 

é 4 Ine Camp 210N Te 2 = next month at the AGA-PCGA 
i Dé fj — Convention in Los Angeles. 

Point totals, based on gas refrig- 
erator sales, show Southern Union 
Gas Company leading the field at 
the end of last month. 

Other utilities that have passed 
the qualification mark and are thus 
eligible for awards are: 

Division One (200,001 residential 
meters), Lone Star Gas Company, 
Dallas; Peoples Gas Light and Coke 
Company. 

Division Two (100,001-200,000 
meters), Lone Star Gas Company, 
Fort Worth; United Gas Corpora- 
tion, Houston. 

Division Three (50,001-100,000 
meters), Central Indiana Gas Com- 
pany, South Jersey Gas Company, 
Indiana Gas and Water Company. 


sctivities during the first month of the 


may aghogoe lage rides geet 
four saleamen will receive $50.00 in cash for being first-place 
their respective divisions. The winners and the number of units 
“gold by each are: : 


Cooperative campaign with Servel national Jackpot sales contest was 
“booster shot” for regular sales force. Southern Union System’s 62 “cus- 
tomer cities” were divided into four divisions to make competition equal. 
Top salesman from each division will receive three-day vacation trip to 
French Lick, Indiana, and $50 award. Monthly awards of $50 to the top 
salesman in each division were set up also. Five Servel sales per month were 
necessary to qualify. Local managers were eligible to receive awards in 
towns not having salesmen. 
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ss EMPIRE 


... you've got to tell ‘em! 


MAKES THE BEST Gas HEATING 
APPLIANCES IN THE WORLD 


88% Open Registers — More Air Travel — More Heat! 
NO FIRE HAZZARD! NOFUMES . FUL HEAT! 























OUTER CASING RUST 
RESISTANT 


LONG LIFE... 
NO BURN-OUT EVEN 
WITH CONTINUED USE! 














a a 


/ 4 
CLEANS QUICK NO LOUD TICKING. . CONTROLS ACCESSIBLE 
AND EASY NO BOOM NO BANG’ SAFE FROM DAMAGE! 








See your distributor or write direct to EMPIRE today. 


STOVE COMPANY 


BELLEVILLE, ILLINOIS 
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Foods are cooked 
better on the 


NEW AUTOMATIC 
S RANGES... 


‘Old Stove Roundup’ 


@ The stampede is on! 

All across the Nation, housewives 
are corralling their husbands and rush- 
ing them to dealers’ showrooms to see 
displays of the latest gas ranges. 

It’s “Old Stove Round-Up Time” 
again! 

The campaign is designed to round 
up obsolete model stoves and replace 
them with the latest model gas ranges. 

This activity of American Gas Asso- 
ciation in cooperation with Gas Ap- 
pliance Manufacturers Association will 
run September through November, the 
peak season for selling home ap- 
pliances. 

The gas industry estimates that a 
total of 2,000,000 gas ranges will be 
sold this year. For the first 7 months 
of 1955, gas range sales hit 1,272,100, 
an increase of 13.3 per cent over the 
same period last year. That represents 
$120,000,000 in factory billings. 

The home building boom, increased 
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YER 
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WICKER 


AGA 1955 Old Stove Round Up 
Display features traditional 
western motif. 


Riding. High 


It’s selling time... utilities manufacturers, 


and dealers are in the act. 


modernization of older type homes, the 
trend toward built-in kitchen ap- 
pliances, and the fact that 1 of every 
2 homes in America is using a stove 
10 years old or older are some of the 
reasons why the Old Stove Round-Up 
is a promotion of topmost importance 
to all the gas industry. 

Throughout the round-up, manufac- 
turers and utilities will emphasize fea- 
tures that interest Americans most— 
automatic timers, streamlined styling, 
built-in units, wider use of colors and 
metallic finishes, and models incorpor- 
ating rotisseries, griddles, deep fat fry- 
ers, and deep well cookers. 

Utility companies will stress the su- 
perior advantages of gas as a fuel- 
cooler, cleaner, faster, more depend- 
able. 

While tying in with the over-all 
Western theme of the national cam- 
paign, utilities and manufacturers will 
create local interest in their commu- 


nities with giant rallies, outdoor buffets, 
community rodeos, horse operas, 
chuckwagon dinners, contests, covered 
wagon processions, and similar local 
activities employing the western theme. 
The public is invited to all of these 
events and, judging by past years, fami- 
lies enjoy the fun and spirit of the 
campaign. 

The gas industry has come to look 
upon the Old Stove Round-Up as a 
means of becoming better acquainted 
with the people in their communities. 

“We like to think in terms of the 
long-range benefits that accrue all year 
long,” one utility company executive 
said. “The feeling of good-will that the 
round-up generates between customer 
and dealer continues long after the 
campaign has ended, and frequently 
results in the sale of other gas appli- 
ances to the same customer. Making 
the nation gas range conscious has 
become a pleasant, profitable expe- 
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tell her 
she'll get 


WHITER, 
BRIGHTER 
WASHES... 


with the water heater that’s made for her washer... 


RUUD accede KUCH NICOK’ ALLOY! 





Here’s your opportunity to profit from the one big 
laundry problem your customers face. Too many of 
them don’t realize that ordinary water heaters are not 
made to meet the extra hot water demands of modern 
automatic washers. 

Now you can assure them that the Ruud Laundry 
Rated Alcoa Alloy is made to meet these demands, and 
then some. It supplies enough hot water, hot enough 
and fast enough for any automatic washer . . . and 
whiter, brighter, cleaner washes. 


AND SHE GETS ALL THIS 
WITH THE RUUD ALCOA ALLOY 


e Sparkling-clean hot water, free of red rust. The solid alumi- 
num alloy tank is absolutely red-rust-proof! 


¢ More hot water, faster, than with ordinary water heaters. 
Uses GAS, the fast economy fuel. 


e Moderate price . . . comparable to ordinary lined-steel-tank 
types. Gives perfect service for many trouble-free years. 


MAIL THIS COUPON TODAY 


Ruud Gas Water Heaters 


Kalamazoo, Michigan + Toronto, Ontario 
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e Two-temperature convenience! Optional Ruud duo-temp 
feature delivers two temperatures from the same tank at 
the same time: 180° extra-hot water to serve automatic 
washers; 125° tap-safe water for bath, shower and lavatory. 


e Recognized quality—created by two leaders in their fields, 
RUUD and ALCOA. First and only water heater with 
tank of solid Alcoa aluminum alloy. 


Plumbing contractors and gas companies from coast to 
coast are capitalizing on the growing popularity of this 
exceptional automatic gas water heater. Why don’t you? 


@® Aluminum Co. of America 


RUUD MANUFACTURING COMPANY 
Dept. 9-1, 2025 Factory St., Kalamazoo 24F, Mich. 


Please have a water heating specialist call on me 
[| Send me literature 


NAME_.___ 
BUSINESS NAME____ 


STREET 


bet ane ee See. 














rience for all concerned.” 

Generous trade-in allowances, easy 
financing, and a wide choice of styles 
are attracting husbands and wives to 
dealer’s showrooms, where the latest 
model ranges are on display. 

Complete kitchens are set up in 
many areas, with as many as eight dif- 
ferent kitchens in some showrooms, to 
show what good kitchen planning can 
do for homes. 

It is interesting to note that hus- 
bands are just as enthusiastic as their 
wives about the latest trends in labor- 
saving appliances. Husbands who have 
dragged their wives to automobile 
showrooms are now happily accom- 
panying the little woman to see the 
latest model ranges. The men definitely 
like color in the kitchen and seem 
fascinated by the automatic features. 

Every woman likes the convenience 
of automatic-timing devices, which 
enable her to “take a day off” when 
the spirit moves her. Her automatic 
oven does the cooking. . . . The auto- 
matic timer goes on at a designated 
time and turns off automatically when 
the meal is cooked. One manufacturer 
is offering an automatic-timer control 
on the rotisserie and broiler units of his 
range. 

Of special interest to women are the 
new automatic-timing devices for top- 
of-the-range cooking. One timing de- 
vice is similar to the clock for the oven 
but is hooked up to a particular burner. 

Automatic thermostats for top burn- 
ers are also new this year. They con- 
trol the size of the flame, which in turn 
controls the intensity of the heat. One 
manufacturer enthusiastically refers to 
this recent device as the greatest im- 
provement in the gas range since the 
advent of the thermostatic oven con- 
trol in 1915. Since 80 per cent of all 
cooking is done on top of the range, 
these automatic devices save valuable 
time. 

The need for special cooking uten- 
sils has been done away with by the 
incorporation of rotisseries, griddles, 
deep-fat fryers and deep-well cookers. 
In the case of the built-in griddle, it 
converts into a fifth burner. In cases 
where these special utensils are 
equipped with an automatic timer or 
automatic thermostat, the results are 
perfect every time. . . . There is no 
need for the cook even to be in the 
kitchen. 

Separate built-in oven, broiler, and 
top of the range units have gained 
widespread acceptance. Not only are 
they good looking, but offer the advan- 
tage of additional space utilization and 
imaginative kitchen arrangements, with 
oven and broiler installed at convenient 
waist height. More than 40 different 
models of free-standing and built-in 
ranges offer oven window: 


40 


Because more and more cooking is 
being done on top of the range, due 
partly to the fact that families today 
have increased in size, housewives are 
looking for ranges that offer, five, six, 
or even eight burners. About 21 manu- 
facturers now offer ranges with extra 
units and give a choice of arrange- 
ments—divided top, clustered, stag- 
gered, or all-in-a row. 

Perhaps the most recent trend in 
kitchen appliances is the use of color. 
This is particularly true in cases where 
the homeowner is planning a new 
kitchen. The majority of appliances are 
appearing in solid colors or metal 
finishes. 


In addition to providing a total of 
77 different features to choose from, 
modern, fully automatic gas ranges 
offer instantaneous ignition, thorough 
insulation, easy-to-clean surfaces, ac- 
cessible parts for easy cleaning, smoke- 
less broiling, large, large ovens, and 
smaller, compact ranges for apartments 
and summer cottages. 

It’s no wonder that utilities and 
dealers displaying modern gas ranges 
offer more features and more benefits 
than in any other ranges on the market. 
They’re economical to operate . . . most 
dependable day in day out . . . the most 
attractive selection in the history of 
cooking. 





Appliance Industry News 


Automatic Clothes Dryer With Hamper 


A new automatic clothes dryer, with 
a door that serves as a loading chute or 
shelf for sorting and stacking clothes, 
is featured among 13 new home laun- 
dry appliances announced by Norge, 
a subsidiary of Borg-Warner Corpora- 
tion, Chicago. 

A new automatic washer has a fully- 
automatic Resudser to save soapy water 
for additional loads and two complete 
washing cycles to handle either regular 
washing or special care fabrics. 

Combined with a washer which has 
automatic water return and dual cycle 
operation, it means more time-saving, 
versatility, and economy than ever be- 
fore in home laundering, he stated. 

“Use of an embossed wall tile effect 
on the lower part of the cabinet—a first 
for the major appliance industry—also 
adds a new luxury styling touch,” Con- 
nell commented. 

“Design highlights are added by 
black and gold trim and chrome frames 
which enhance any kitchen or laundry 
decorative scheme.” 

The dryer door is hinged at the bot- 
tom and can be set in three positions. 
Tilted, the door is a chute so that 
clothes will slide into the machine. Set 


Dor-Norge Dryer. 


horizontally, it serves as an unloading 
shelf. Or it can be dropped all the way 
to permit setting a clothes basket 
against the machine. In its closed posi- 
tion the door matches the front of the 
automatic washer. 

Deluxe models feature Norge’s ex- 
clusive four-way drying. Clothes can be 
tumbled or stationary-dried with heat 
and air or with air alone. This enables 
proper care for both synthetic and nat- 
ural fibers and for articles such as 
pillows. 


New Infra-Heater Available — Pratt-Daniel 


Thermobloc Division of Prat-Daniel 
Corporation, South Norwalk, Connec- 
ticut, announces a new heater, named 
the Overhead Panelbloc, which “heats 
like the sun.” Infra-red rays are di- 
rected downward and heat the objects 
or people in its effective range—not the 
surrounding air. That, of course, means 
draft-free heat, since no fans or blowers 
are used. 

The heater is available in two sizes, 
Model CR 63 with a Btu input of 62,- 
500, and the Model CR 125 with a Btu 
input of 125,000. Natural, manufac- 


tured, mixed or LP-air gas may be used 
as fuel. The equipment is AGA ap- 
proved and may be furnished for either 
manual or thermostatically controlled 
operation. There are no moving parts, 
which means absolute quiet operation. 

In addition to their use for full plant 
heating, Panelbloc heaters are said to 
be ideal for area, or spot heating. It is 
now possible for workers to be com- 
fortable in a section of a large and 
otherwise unheated structure, by lo- 
cating Panelblock heaters in the work- 
ing area. 
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Charles T. Woodroof Named 
To American Standard Post 

The appointment of Charles T. 
Woodroof as manager, utilities rela- 
tions, for the 
plumbing and heat- 
ing division, Amer- 
ican-Standard has 
been announced. 

In this newly- 
created position, 
Woodroof will be 
responsible for 
planning, coordi- 
nating, and execut- 
ing a marketing 
C. T. Woodroof vi combin- 
ing the sales objectives of the plumb- 
ing and heating division of American- 
Standard and cooperating utilities. His 
headquarters will be in New York City. 

He has been associated with Ameri- 
can-Standard for almost 25 years in 
the development and sale of gas-fired 
products. 


Southern Counties Gas 
Names Seitz Vice President 


Appointment of Frank N. Seitz as 
vice president of Southern Counties 
Gas Company has been announced. 
Seitz, formerly general sales manager, 
will be in full charge of the utility’s 
sales programs, a responsibility he as- 
sumes from Vice President Frank B. 
Wright. 

The latter has been assigned a new 
responsibility of coordination of activi- 
ties of the company’s 8 operating divi- 
sions, in addition to direction of the 
utility’s customers’, customer service, 
public relations, news and publications. 
and advertising departments. 

Seitz, a graduate of Washington Uni- 
versity has been in the natural gas busi- 
ness in California since 1939. He came 
to Southern Counties as sales manager 
in 1950 from its affiliate, Southern 
California Gas Company. 


A. J. McCollum Named 
PG&E Advertising Manager 


A. James McCollum has been named 
manager of the department of advertis- 
ing and publicity of Pacific Gas and 
Electric Company. Head of the com- 
pany’s news bureau since 1946, he 
succeeds Robert R. Gros, who was 
promoted to vice president of the com- 
pany. 

McCollum was graduated from the 
University of California with a degree 
in political science, also completing 
majors in English and journalism. He 
taught journalism and English at the 
Fresno State College branch in 
Coalinga while continuing his news- 
paper career as a sportswriter and press 
service correspondent. In 1937 he be- 
came editor of the Fresno Guide. 


; Gas Industry 


Milwaukee Gas Light Company 
Elects Nemeyer President 

Election of S. Lloyd Nemeyer as 
president and a director of Milwaukee 
Gas Light Com- 
pany has been an- 
nounced. He suc- 
ceeds Dudley B. W. 
Brown, who re- 
signed to become 
vice president and 
secretary of Ameri- 
can Natural Gas 
Company. An ex- 
pert in public util- 
ity operation and 
management, Ne- 
meyer has been actively associated with 
the Milwaukee Gas Light Company as 
a consultant on financial and operating 
matters since 1943. 


S. L. Nemeyer 


Nemeyer assumed his new duties 
immediately and left his position as a 
partner in the independent accounting 
firm of Arthur Andersen and Com- 
pany, where for the past 6 years he has 
been in charge of the Public Utility 
department of the firm’s Chicago office. 

The new president is a graduate of 
the School of Commerce of the Uni- 
versity of Illinois. Following his grad- 
uation, he took a position on the ac- 
counting staff of the Illinois Power 
Company in Decatur, Illinois, and 
joined Arthur Anderson in 1940 and in 
July 1949 he was elected a partner in 
the firm. 

Nemeyer is a member of the Ameri- 
can Gas Association, Independent Nat- 
ural Gas Association, Economic Club 
of Chicago, Chicago Club and the 
Union League Club of Chicago. 


J. H. Glamser Is Distribution 
Head of Oklahoma Natural 


J. H. Glamser, formerly assistant to 
the general superintendent, has been 
promoted to superintendent of distri- 
bution, utilization and cathodic pro- 
tection, Oklahoma Natural Gas Com- 
pany. 

Glamser was graduated from Okla- 
homa A&M College in 1939, with a 
BSME. He joined the gas company in 
that year, in the Shawnee district dis- 
tribution department. 

A veteran of World War II, Glamser 
joined the Army Air Force in 1941 as 
an aviation cadet. At the time of his 
release in 1946, he held the rank of 
major. 

After rejoining the company, in 
1946, he returned to the Shawnee dis- 
trict, and in 1952 was promoted to 
assistant to the general superintendent. 
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Potter Becomes VP 
Oklahoma Natural Gas Co. 


H. Vinton Potter, director of pro- 
motion and advertising of American 
Gas Association, has been elected vice 
president in charge 
of sales of Okla- 
homa Natural Gas 
Co. Potter was 
elected at the Au- 
gust meeting of the 
company’s board, 
and assumed his 
new duties Septem- 
ber 1. 

Potter began his 
business career as a 
salesman with the 
Blackstone Valley Gas and Electric 
Company. He was promoted to super- 
visor of outside salesmen, and later to 
merchandise sales manager. 

In 1937 he joined Oklahoma Nat- 
ural Gas Co. as sales promotion and 
advertising manager, a position which 
he held until 1940, when he joined the 
Fall River Gas Company as general 
sales manager. 

In 1944, Potter joined American Gas 
Association as director of the New 
Freedom Gas Kitchen Bureau. In 
1947, he was promoted to director of 
promotion and advertising. In his posi- 
tion at AGA, he supervised the gas in- 
dustry’s national advertising program, 
including the Mrs. America contest, the 
gas industry school education program, 
and the gas industry Hollywood Bu- 
reau. 


H. C. Webb Is Upped in 
Oklahoma Natural Gas 

H. C. Webb, vice president, sales, 
Oklahoma Natural Gas Company, has 
been named as vice president, Okla- 
homa City district. Webb, in his new 
post, succeeds Thomas H. Sterling, who 
passed away recently. 

Webb started his public utility career 
with the Houston street railway system, 
in 1918. Since then he has had 37 years 
experience in the utility industry in El 
Paso, Texas; Baton Rouge and Lake 
Charles, Louisiana; Richmond, Vir- 
ginia; Seattle, Washington; and Tulsa, 
Oklahoma. 

He is presently serving as first vice 
president, Oklahoma Utilities Associa- 
tion, and is a director of Southern Gas 
Association. 

As vice president of the Oklahoma 
City district, Webb will head up the 
company’s operations in Edmond, 
Guthrie, El Reno, Yukon, Norman, 
Clinton, Cordell, Elk City, Erick, Ho- 
bart, as well as in the Oklahoma City 
metropolitan area. 


+ ft 
H. V. Potter 
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Peterson, Searls Promoted 
To Top PG&E Law Posts 


Richard H. Peterson has been named 
general counsel and Frederick T. Searls 
general attorney of Pacific Gas and 
Electric Company. 

As general counsel, Peterson will 
have general charge of the company’s 
law department. Searls will assist in the 
administration of the department and 
will have direct responsibility for pro- 
ceedings before the state and federal 
regulatory bodies and a number of 
legal matters specifically assigned in 
his appointment. 


Peterson was graduated with honors 
from the University of California and 
later from the U. C. law school. He was 
in private law practice until entering 
active Navy duty during World War 
II, and again after the war. He joined 
PG&E as an associate attorney in 1947 
and was appointed assistant general 
counsel last year. 

Searls is a graduate of Stanford Uni- 
versity and of Harvard Law School. 
He joined the PG&E law department 
in 1936, was named rate attorney in 
April last year and was appointed 
assistant general counsel four months 
later. 


What is the real worth 
of Cathodic Protection? 


The real worth of cathodic protection depends primarily upon 


its effectiveness after it is installed. Inadequately designed or 


improperly installed systems will not do the job. Savings on 
your corrosion control costs can best be obtained with experi- 


enced E. R. P. corrosion engineers working with your staff. 


Successful cathodic protection requires careful investigation 
and correct interpretation of all factors affecting the corrosion 
of any buried or submerged structure. When you use Electro 
Rust-Proofing cathodic protection services, you are assured 
of a successful installation, for E. R. P. brings to each job a 
background of 20 years experience in survey, design and in- 
stallation of cathodic protection systems. 


Your inquiry—written now—will bring our engineers to 
discuss your corrosion control program—without obligation. 


Er.ectro Rust-PrRooFrinG 


10N —— CORPORATION 


3O MAIN STREET, BELLEVILLE 9, N. J, 


ATLANTA CHICAGO DALLAS MONROVIA SEATTLE 


£. G. Shower V. E. Bottom 


Motorola Transistor Facility 
Promotes Three Men 

Three major personnel appointments 
for the Motorola, Inc., transistor manu- 
facturing facility in 
Phoenix, Arizona, 
have been an- 
nounced. John T. 
Hickey has been 
named general 
manager, Dr. Virgil 
E. Bottom is new 
director of research 
and development, 
and Edmund G. 
Shower is product 
production mana- 


J. T. Hickey 


ger. 

Hickey, with Motorola since 1948, 
has been in Phoenix as staff assistant 
to Noble in charge of the transistor 
Operation since the inception of the 
project. Dr. Bottom, since 1953, has 
been development physicist in charge 
of the solid-state devices group in Mo- 
torola’s Phoenix laboratories. Shower 
is joining the company to assume his 
new position. Since 1952, he has been 
director of the transistor division at 
National Union Electrical Corporation, 
Hatboro, Pennsylvania. 


ERSONALS —in brief 


Ernest P. Fry is new supervisor of 
Ohio Fuel Gas Company’s motor trans- 
port fleet. 

Dale Teel has been appointed man- 
ager of the Hilo (Hawaii Island) divi- 
sion of the Honolulu Gas Company 
and of Pacific Refiners, Hawaii branch. 

R. E. Rogers has been appointed 
manager of the West Coast sales activi- 
ties of The Foxboro Company. 
~ E. W. Pitt succeeds R. E. Rogers as 
branch manager of the Los Angeles di- 
vision of The Foxboro Company. 

George A. Leonard is new purchas- 
ing agent for Consumers’ Gas Com- 
pany, Toronto. 

C. E. Hartsing is new manager of 
field sales for The Toledo Pipe Thread- 
ing Company. 

W. H. Kraemer has been appointed 
to the Los Angeles branch of The 
Cooper-Bessemer Corporation. 


a 
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Automatic LP-Gas Plant 


Development of a self-contained, 
fully automatic, packaged LP-gas plant 
has recently been announced by Amer- 
ican Liquid Gas Corporation. The new 





line includes LP-gas vaporizers, vapo- 
rizer-mixers, and mixers only, and has 
been designed for use by industries and 
utilities. 

With the new line of Algas packaged 
units, no outside source of power is 
normally required because they are en- 
tirely self-contained and are designed 
to operate at pressures from one to five 
pounds depending on the heating value 
of the mixed gas. The manufacturer 
states, however, that where higher 
pressure mixed fuel is required or low- 
pressure liquid is used, electrical power 
may be needed for auxiliary pumps. 

This equipment is available in sev- 
eral models. Standard and high-pres- 
sure vaporizer-mixers have capacities 
from 1000 to 50,000 cu ft per hour. 
Vaporizers are made in sizes from 40 
to 800 gal per hour and mixers from 
100 to 50,000 cu ft per hour. The 
vaporizers are either direct fired, steam, 
electric, or hot-water heated. 

American Liquid Gas Corporation, 
1109 Santa Fe Avenue, Los Angeles 21, 
California. 


Full-Port Valve—Magnatrol 


The Magnatrol Valve Corporation 
has recently engineered a full port, nor- 
mally closed valve that does not require 
back pressure in its operation and that 
will operate and hold fully open, with 
low or no flow pressure at all. 

Tested on lines feeding gas to burn- 
ers of industrial ovens, furnaces, and 


boilers, the valve has proved itself ca- 
pable of handling gas at low as well as 
higher pressures induced by gas boost- 
ers and air blowers. It has also been 
established equally well suited for use 
on vacuum lines as well as in the con- 
trol of liquids in a wide range of vis- 
cosities. Temperature limit in the lat- 
ter application is ‘212 F, static rating is 
150 psi. 

Called Type “G,” this new packless 
solenoid valve has a true globe bronze 
valve body with screwed ends in sizes 
1 in. to 3 in. with single-seat, full-size 
valve port. A renewable, resilient valve 
disc mounted in a bronze holder ex- 
tends into an auxiliary piston, and the 
pilot valve is also equipped with a 
resilient disc. 

The Magnatrol Valve Corporation, 
71 Fifth Avenue, Hawthorne, New 
Jersey. 


Light-Weight Welding 
Fittings—Tube Turns 

A complete line of light-weight car- 
bon steel welding fittings for gas dis- 
tribution system has been introduced 
by Tube Turns, a division of the Na- 
tional Cylinder Gas Company. They 
are designed to be employed with the 
light-weight piping now being made by 
several of the larger mills. 

The new tube-turn light-weight weld- 
ing fittings are being produced in 3-in. 
through 24-in. sizes and in wall thick- 
nesses that permit them to be joined 
with light-weight piping of the dimen- 
sions now being manufactured. 

Tube Turns, 224 East Broadway, 
Louisville 1, Kentucky. 


Safety Wrenches— 
Beryllium Corporation 

Forged beryllium copper safety 
wrenches, as much as 46 per cent 
lighter than cast models and strong as 
some high grade steel wrenches, have 
been added to the company’s line of 
non-sparking safety tools. 

The new open end wrenches are 
first of series of forged non-sparking 
tools to be produced. The safety 
wrenches are intended for use in haz- 
ardous locations. . 

The largest forged wrench weighs 
19.75 oz—said to be a reduction of 
more than 46 per cent. The new 
forged wrenches are available in va- 
rious combinations of sizes. 

The Beryllium Corporation, Read- 
ing, Pennsylvania. 
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Ring Gate Valves — Grove 

Grove Seal-“O”-Ring Gate Valves 
up to 36 in. for all petroleum and gas 
' pipe line pres- 
sures have 
been made 
available 
through the de- 
velopment of 
in exclusive 
new fabricated 
steel body de- 
sign, accord- 
ing to an an- 
nouncement 
released by 
Grove Valve 
and Regulator 
Company. 

Full opening 
or venturi 
types are available with flanged or 
welding ends. 





Utilizing a parallel-sided port plate 
with self-aligning metal seats backed up 
by “O” ring seals, the units are claimed 
to maintain absolute bubble-tight seal 
on both upstream and downstream 
seats. The body may be vented or 
drained to provide positive indication 
of absolute shutoff. 

Grove Valve and Regulator Com- 
pany, Oakland, California. 


Diaphragm Valves — Fisher 
Fisher Governor Company has an- 
nounced its improved diaphragm motor 
wom valves, which 
} are available in 
direct acting 
(Series 657) 
or reverse act- 
ing (Series 667) 
construction. 
The new 
units have a 
bolted-clamp 
type stem con- 
nection that al- 
lows stem ad- 
justment of 50 
per cent of total travel in either direc- 
tion. It will not shake loose from vibra- 
tion or rotational inner valve forces, 
and it can be disconnected in the field 
without damage to the stem. 





Diaphragm casings are of drawn 
steel. 

The yoke is hi-tensile iron. The yoke- 
to-body connection is accomplished 
with a rugged forged steel hammer lug 
nut. The topwork may be removed 
without disturbing the stuffing box. 

The stuffing box is the bolted-clamp 
type with Teflon packing. The stainless 
steel travel indicator is calibrated in 
per cent of valve travel. 

Fisher Governor Company, Mar- 
shalltown, Iowa. 
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Dual Sensitivity Voltmeter— 
Associated Research 

A new voltmeter for use in corrosion 
control and cathodic protection work 
was initially developed by Prof. H. N. 
Hayward and Prof. R. M. Wainwright 
of the University of Illinois and is now 
commercially available from the manu- 
facturer, Associated Research, Inc. The 
Hayward Model 610 dual sensitivity 
voltmeter, consists essentially of a spe- 
cial voltmeter movement having two 
different sensitivities. D-C voltage 
ranges of 0-0.2/1/2/10/20/100 are 
provided as well as a “short” position 
to short-circuit the movement when 
carrying the instrument. No tubes or 


batteries are used or required. 

Associated Research, Inc., 3758 
West Belmont Avenue, Chicago 18, 
Illinois. 


Tractor Shovel—Hough 

The third and largest of the four- 
Wheel-drive tractor-shovels has been 
added to its “payloader” line by The 
Frank G. Hough Company. 

Designated as the model HO, this 
newest unit has a capacity of two cubic 
yards. It is similar in styling and out- 
ward appearance to the 1 and 1%- 
cubic-yard models HU and HH. 

The Frank G. Hough Company, 960 
Seventh Street, Libertyville, Illinois. 


IN THE HIGH PRESSURE FIELD 


THERE IS SAFETY 


Accurate, Safe Control 


EEL 


‘PEPPEDY 


i 
~ 
Bs 


Field. 


ANDERSON, 


of tremendous pressures is an ever present 
problem in the gas field. Reynolds field Regu- 
lator illustrated at left is one of the many high 
pressure regulators built by Reynolds. It is thor- 
oughly tested and proved in service. It handles 
up to 1,000 pounds safely reducing same to 
pounds. For more than fifty-five years Reynolds 
has designed and built gas regulators. Safety, 
accurate performance, years of service—these 
are some of the built-in factors responsible for 


Reynolds enviable position in the Gas Control 


ICG 





‘Start-Stop’ Mechanism — 
Foxboro 


A “start-stop” mechanism that drives 
recorder charts only during periods of 
actual flow has been announced by The 
Foxboro Company. The device permits 
accurate recording of intermittent flows 


“ACTUATING 
BELLOWS 


on gas lift and other production field 
operations. 

In addition to a mechanical chart 
drive, only two components are re- 
quired for “start-stop” operation: A 
bellows-type actuator and a link to a 
spring mechanism. The bellows, oper- 
ated by a pneumatic signal (either 0 
or 20 psi) from the gas flow intermit- 
ter, drives the spring which, through 
linkage, trips the chart-drive operat- 
ing lever to “start” or “stop” position. 
If an intermitter is not available, the 
bellows is triggered by the recording 
pen so that the drive starts when the 
pen leaves zero flow, stops when the 
pen returns to zero. 

With the chart stopped between 
flows, the record of each period of 
flow adjoins the previous, making it 
possible to compute gas consumption 
accurately. High-speed chart drives 
(two, four, six and eight-hour speeds 
available) spread out the record to im- 
prove readability. 

“Start-stop” mechanisms may be 
specified on new Foxboro flow meters; 
existing meters can be converted. 

The Foxboro Company, Foxboro, 
Massachusetts. 


Control Valve—Sullivan Valve 

The Adjusto-Flo gas control valve 
for control of gas burners has been 
introduced by Sullivan Valve and En- 
gineering Company. Claimed by the 
company to be the most flexible gas 
control valve ever produced, it fea- 
tures unobstructed gas flow for in- 
creased capacity. A full-circle valve 
closure gate swings completely out of 
the way to allow an unobstructed flow 
of gas up to the full valve capacity. 

Sullivan Valve and Engineering, P. 
O. Box 1931, Butte, Montana. 
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Hartzell Duct Fan. 














Duct Fan 
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A bi-pass duct fan is being produced 
by the Hartzell Propeller Fan Com- 
pany. A direct connected fan with the 
motor mounted in a tunnel completely 
out of the air stream, the fan is ideal 
for high temperature jobs such as ovens 
and oil and gas fired induced-draft 
boiler and for moving all corrosive 
fumes. 

The bi-pass duct fan is available in 
two classes of construction. Model HN 
(standard construction) will operate 
satisfactorily to 300 F, provided the 
motor tunnel is in ambient tempera- 
tures of not over 95 F. This unit uses 
an open-end motor in an uninsulated 


DRAGNET 
leak detector 


detects 
and locates 
leaks on any 
pressure piping 
system in a 
matter of 
minutes! 



































compact, portable Dragnet Leak Detector will 
detect even the tiniest leak on any pressure pip- 
ing system for gas, steam, water or refrigeration. 
Unique ‘‘bubble action"’ principle much faster 
than by using pressure gauge or manometer. 









UNIVERSAL 


CONTROLS CORPORATION 
731 WEST DAVIS STREET DALLAS 8, TEXAS 














Here's the newest time-saver in the industry! The | 


SEND FOR BULLETIN 545. 
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chamber and an aluminum propeller. 
Model HXN (high temperature, heavy- 
duty construction) has a motor cham- 
ber insulated with one-inch of glass 
wool and a layer of aluminum foil. The 
temperature limit on this model with 
an aluminum propeller is 450 deg. With 
heat slinger added and a monel or stain- 
less propeller substituted, the maxi- 
mum temperature can be extended to 
550 F. 

The new Bi-Pass duct fan is avail- 
able in 25 in., 29 in., and 37 in. diam- 
eters. Corrosion-resistant materials and 
coatings are available if the fan is used 
to move fumes containing acids or 
alkalies. 

Hartzell Propeller Fan Company, 
Piqua, Ohio. 


Tel-O-Set Automatic Ratio Relay 

This bulletin describes an automatic 
ratio relay which receives pneumatic 
input signals from 2 sources and trans- 
mits output signal proportional to one 
of inputs, with degree of proportion- 
ality determined by second imput 
signal. This relay is useful in ratio 
control, cascade control, pneumatic 
computing systems, and other applica- 
tions in automatic control and com- 
puting. 

Bulletin 8410. Pp. 4. Minneapolis- 
Honeywell Regulator Company, Indus- 
trial Division, Philadelphia 44. 





PIPE STOPPERS 
OF ALL KINDS 


SAFETY 
GAS MAIN 
STOPPER 
COMPANY 


INC. 


523 Atlantic Avenue 
Brooklyn 17, N.Y. 


Cable Address: GASTOPPER, N. Y. 
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NEW industrial 
Processing Equipment 





Integral Cam Programmer 
Thermometers 


Internal cam programmer thermom- 
eters which are designed to maintain 
a definite relationship between tem- 
perature and time are described in this 
bulletin. The units are particularly 
adapted to batch processes where a 
specific schedule is used repeatedly. 
The bulletin covers; thermal system 
types, chart, calibrated accuracy, chart 
speed, chart drive, records, etc. 

Bulletin 602, Pp. 4. Minneapolis- 
Honeywell Regulator Company, indus- 
trial division, Philadelphia 44. 


What Standard Do You Demand 


A new illustrated bulletin outlining 
the significance, advantages and basis 
of IBR ratings of boilers, baseboards 
and commercial finned-tube radiation, 
is now available. Written for architects, 
engineers, builders and others who 
specify or install heating equipment, 
the bulletin discusses the value and 
importance of these ratings as impar- 
tial permanent standards, 

Institute of Boiler and Radiator 
Manufacturers, 608 Fifth Avenue, New 
York 20. 








ee 


Packaged 12 mcfh plant designed and 


built by Draketown for... 
* Utility or Industrial standby 
* Peak shaving and augmentation 
* 100% Town or plant supply 


A Packaged Draketown Propane Plant will 
help you reduce demand charges; provide a 
supply of gas during curtailment periods. . 
at the turn of a valve... or supply that out- 
lying section or plant 100% if desired. 





~*~ PROPANE PLANTS 
“ Good Gas Insurance “ 


If you have a gas problem, we can help you. 
We operate from coast to coast and overseas. 


Phone or write teday—no obligation. 
TOWNSEND 


IDRAKE & 


na*Constrt 
g str 


1] WEST 42ND STREET + NEW YORK 36, N.Y 
























Gas Appliance 





Industry 


Dixie Gas Coches Units. 
Gas Cooking Units—Dixie 


New modular type gas cooking units 
have been announced by Dixie Prod- 
ucts, Inc., Cleveland, Tennessee. Avail- 
able in three finishes; stainless steel, 
white porcelain enamel, and Coppertan 
porcelain enamel, the new Dixie modu- 
lar gas range units incorporate deluxe 
features into a moderate price cooking 
facility, it is stated. 

Deluxe refinements included in many 
of the models include oven window, 
oven light, automatic oven lighting, etc. 
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Couplings, Sleeves 
and Fittings . 


e Save Time 
@ Handle Easily 
e Give Dependable 
Service 
Because They Offer 


e Maximum Defle 


e Ease 


e Complete Confineme 
fo} am 40] ol of 1 


Today, write for your free copy of this NORMAC Z 


catalog ... complete with illustrations and 
specifications on the entire Normac Line of 
Couplings, Sleeves and Fittings. It’s a profi- 
table step in the cost-cutting direction. 
WORTON-McMURRAY MFG. CO. 

122 South Michigan Ave., Chicago 3 


Couplings © Meter Bars © Sleeves 
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Thermo Set Control—Caloric 

Imagine a temperature control for 
gas range top burners that makes vir- 
tually every cooking utensil in the kit- 
chen a thermostatically controlled unit 
and eliminates food burning and 
scorching. 

That, in effect, is what the new 
Chermo-Set, soon to be available on 
Caloric gas ranges, will do for the 
homemakers of America, according to 
the manufacturer, Caloric Appliance 
Corporation, Topton, Pennsylvania. 

Thermo-Set utilizes a newly devel- 
oped burner head, with a control unit 
said to be extremely sensitive in re- 
sponse and fast in heat recovery. 

The burner has a full rated input of 
12,000 Btu’s an hour. The flame re- 
tainer shield built into the burner head 
does not affect the speed of cooking. 

A specially designed valve plug pre- 
vents overheating by limiting the input 
to one-half rate at settings of less than 
350 F. At settings in excess of 350 the 
full input of 12,000 Btu’s is utilized. 


Thermomagnetic Valve Tester 


Appliance service men can now 
quickly test B-60 and other thermo- 
magnetic devices including thermo- 
couples and thermopiles without guess 
work and without shutting down the 
appliance. All this with the new “De- 
tectron” T-8 Automatic Shut-Off Test- 
er being manufactured by the Utilities 
Instruments Division of Computer- 
Measurements Corporation, 5457 
Cleon Avenue, North Hollywood, Cali- 
fornia. 

The T-8 A.S.O. tester will imme- 
diately locate trouble in thermomag- 
netic and other valves because it oper- 
ates as a continuity tester, the manu- 
facturer states. 


New Group Ranges— 
RCA Estate 


A new group of 36-in. models, 
beamed at the needs of an important 
segment of the range market, has been 
introduced by RCA Estate Appliance 
Department, Radio Corporation of 
America. 

The new series is designed to offer 
full-size cooking capacity, scaled down 
to the dimensions of small city kitchens 
and attractively priced for beginner's 
budgets. All ranges in this size group 
feature a large baking oven with re- 
movable bottom for easy cleaning, 
drawer broiler, four top burners, etc. 


DON’T BEA. 


the future issues. . . 


Peds. 


IT'S EASY TO AVOID THAT! 


All you have to do is renew 
your subscription—promptly— 
to the new 


AMERICAN 


Gas Journal 


Then—it won't lapse! 


The editors have formulated new plans for new content in 


. Articles of value to you in your 


work will be presented in concisely-edited form—articles 
you should not miss if you are to be aware of gas indus- 


try clevelopments, techniques, advances. 


So—DON'’T BE A LAPSER—Renew 





Cocks © Bell Joint Clamps « Service Tees and Ells your subscription promptly 
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MEN at Work 





Albert W. Gruer Made Gas 
Range Merchandise Manager 

Albert W. Gruer, Jr., market re- 
search manager and assistant to the 
president, Magic Chef, Inc., has been 
promoted to gas range merchandise 
manager. Gruer joined Magic Chef in 
1949 as market research manager. 
Last year he was appointed to the ad- 
ditional position of assistant to the 
president. 


Philip C. Kosch Named 
Sales Manager of Bryant 

Philip C. Kosch has been appointed 
sales manager of the Bryant division of 
Carrier Corporation. In his new post, 
he will be responsible for administra- 
tion of all Bryant product sales and 
field engineering activities, exclusive of 
regional and branch manager oper- 
ations. 

From 1940 to 1954, Kosch was as- 
sociated with the U. S. Machine divi- 
sion, Stewart-Warner Corporation, 
serving as district sales manager for 
New England and as eastern sales man- 
ager. In 1950, he was named manager 
of sales training for U. S. Machine. 


R. J. Arft to Supervise 
Servel Budgets and Costs 

R. J. Arft, of Tecumseh, Michigan, 
has been appointed vice president and 
assistant to the president of Servel, Inc. 
Arft will work with the general man- 
agement of the company in the control 
of costs and expenses, and in budgeting 
for profit. 

For the past year and a half, Arft 
has been executive vice president, gen- 
eral manager and comptroller of the 
Martin-Parry Corporation, of Toledo, 
Ohio, steel fabricators. From 1948 to 
1954, he was treasurer-comptroller, a 
director and a member of the operating 
committee of the Tecumseh Products 
Company, Tecumseh, manufacturers 
of electric refrigeration compressors. 


C. J. Trone, Jr., to Aid 
Servel Home Appliance Head 

Curvin J. Trone, Jr., from Baton 
Rouge, Louisiana, with a background 
in management engineering and analy- 
sis, has been appointed special assistant 
to the vice president and general man- 
ager of the home appliance division at 
Servel, Inc., Evansville, Indiana. 

Before joining Servel, Trone worked 
three years for Kaiser Aluminum and 
Chemical Corporation, Oakland, Cal- 
ifornia. 

From 1950 to 1952 he was with 
General Petroleum Corporation, San 
Francisco, California. 
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Announcing... 


The time-tested 
coal tar coating 
in tape form 
... NOW made with 
Xtra coating to give you 
these Xtra advantages 


TAPECOAT-X comes in widths of 2”, 3°, 4” and 6”. It 
is easy to apply and bonds readily to the surface with 
the flash of a torch. Wrapping is done spirally with only 
%” overlap. 





XTRA COAL TAR! Provides additional thickness of the same 
high quality coal tar that has distinguished TAPECOAT 
since 1941. 


XTRA COVERAGE! Added coal tar thickness permits single 
wrap for same effective protection as present double- 
wrap method. 


XTRA SAVINGS IN TIME AND LABOR! Faster application 


means lower labor cost. 
XTRA SAVINGS IN MATERIAL! Single-wrapping with TAPE- 
COAT-X requires less material, lowers cost. 


XTRA CONVENIENCE! New type, self-disposing liner facili- 
tates unrolling, speeds application, never gets in your 
way. 


XTRA ECONOMY! tapPecoat-x goes farther, gives you more 
value for your protection dollar. 


Write today for the complete facts on this timely de- 
velopment for protecting pipe, pipe joints, mechanical 
couplings, tanks and other steel surfaces vulnerable to 
corrosion, above and below ground. 


The TAPECOAT Company 


ORIGINATORS OF COAL TAR COATING IN TAPE FORM 





1529 Lyons Street, Evanston, Illinois 

















The "BABY DIGGER’... 


small enough for the tightest quarters 


..ehusky enough for the toughest jobs 


WISCONSIN SOUTHERN GAS CO. capitalizes on their Cleveland 
“Baby Digger’s” compactness and maneuverability on this extension 
job in Lake Geneva, Wisconsin. Cleveland’s quick-shift reversible 
conveyor made it easy to get around trees, poles and water hydrants 
and keep trenching operations right on schedule in spite of limited 
working space. 


Year after year after year, Clevelands are the first choice on utility 
company jobs like this because Cleveland-pioneered features are 
needed to economically satisfy the varied job requirements called 
for in gas distribution work. 











s 


Recognized as supreme in its field for excellence of design, 
materials and construction, the Cleveland “Baby Digger’s”’ out- 
standing record of long-lived dependability and economical 
performance is attributable primarily to Cleveland’s unswerv- 
ing allegiance to this basic characteristic . 





Qually | 





mes 


Your local distributor will show you how Clevelands do more—for less. 


THE CLEVELAND TRENCHER COMPANY « 20100 St. Clair Ave., Cleveland 17, Ohio 
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Speaker’s Voice Controls 
Communication System 

A new Automation inter-communi- 
cation system providing two-way “pri- 
vate” conversation between stations 
without the use of controls at either 
station during conversation, has been 
introduced by Talk-A-Phone Com- 
pany, Chicago. 

Utilizing the newly developed prin- 
ciple of Automation, the new Talk-A- 
Phone Super Chief system is operated 
automatically by the speaker’s voice, 
eliminating the necessity of either party 
manipulating controls during the con- 
versation. Available in 10-station ca- 
pacity (Model ACS-7110) and 20-sta- 
tion capacity (Model ACS-7120), the 
new Talk-A-Phone Super Chief makes 
it possible for either party in a two- 
way “private” conversation to dispense 
with the manual use of the conven- 
tional talk-listen control, 

The Super Chief system incorporates 
in its new concept of Automation the 
new conference control feature, devel- 
oped expressly for Automation, and 
permits “private” conferences between 
as many as four stations without inter- 
ference from any other station, and 
without the necessity of any of the 
parties at any of the stations operating 
any controls during the conference. 
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SKINNER-SEAL 
SERVICE SADDLE 





Made of malleable iron. Single massive bolt. 
All sizes, 1/2” to 12” inclusive. For steel, cast 


iron and Transite pipe. 





M. B. SKINNER COMPANY 


SOUTH BEND 21, INDIANA, U.S.A. 


SKINNER-GEAL SERVICE SADDLE 
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